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About SalesCircuit

SalesCircuit was designed to help technology companies achieve sales quota. Founded by senior technology
sales executives, Salescircuit was spun out of Mindcircuit, a leading sales recruitment firm that has placed over
1,000 sales and pre-sales professionals since 2005. For more information, go to www.salescircuit.net.

About Greenough

Greenough Communications is an independent communications agency focused on the information technology,
energy and environmental, consumer and professional services markets. Greenough builds brands through the
power of storytelling and is nationally recognized for its award-winning public relations and marketing programs.
For information, visit www.greenoughcom.com or read our blog at http://blog.qreenoughcom.com/.
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